3/27/20268:57 PM

For Sale: Rare Fee-for-Service General Dentistry Practice — Uptown New Orleans

Opportunity to acquire a well-established, thriving general dentistry practice with 19 years of
excellence in the heart of Uptown New Orleans. This premier, fully modernized office has never
participated in any dental insurance networks or discount plans, offering complete autonomy over
fees, treatment planning, and scope of services. Enjoy the freedom to practice the dentistry you
love—delivering high-quality care and getting paid the same day, without PPO limitations or third-
party interference.

Prime Location & Stunning Views

Nestled in a central, highly desirable spot within easy walking distance of Ochsner Baptist Hospital and
the vibrant restaurants along Freret Street. The practice enjoys effortless access to Uptown, the
Garden District, and the Central Business District. Buyers will love the unrivaled panoramic views of
the iconic New Orleans skyline from this beautiful, light-filled space.

Expansive, Modern Facility

Over 2,500 square feet of elegant, well-appointed office space featuring 6 fully equipped operatories
and a complete on-site laboratory. The full-service lease is turnkey and hassle-free: includes security,
janitorial services, utilities, and no additional CAM charges. With more than 8 years remaining on a
10-year term and predictable fixed 2% annual increases, costs remain stable and low. The building
ownership is actively investing in elevator modernization, a new deli shop, and common area
upgrades—enhancing value and appeal for years to come.

Advanced Technology for Comprehensive, Same-Day Dentistry

This practice is equipped for efficient, high-end care with cutting-edge tools:

Sirona CEREC/inLab for same-day lithium disilicate crowns, onlays, veneers, and anterior bridges
Sirona inLab for same-day zirconia posterior bridges, with on-site sintering, firing, staining, and glazing
via lvoclar Programat CS6 furnace

Full-arch bridge production capability via Sirona inLab MCX5 and inFire HTC speed sintering

Guided endosteal implant placement using Sirona GALILEOS Comfort CBCT

On-site denture production with IvoBase system

Dual NOMAD Pro 2 handheld x-rays paired with DEXIS Platinum sensors for streamlined diagnostics
Nikon Zelll full-frame mirrorless camera for superior intraoral photography, with instant wireless
transfers to Apple iPad Pro M4 for seamless treatment planning

Trios Color 3 intraoral scanner for fast orthodontic records and clear aligner workflows

The office supports comprehensive on-premise dentistry, including oral conscious sedation, with
optional an laboratory package allowing for even greater flexibility.

Ideal Turnkey Opportunity

This is a rare chance for a motivated dentist—whethera new graduate, an experienced practitioner
seeking expansion, or someone ready to escape insurance hassles—to step into a profitable, high-
autonomy practice with strong growth potential. The selling dentist is committed to a smooth
transition and willing to provide short-term training, counsel, and hands-on support as needed.

Contact Dr. Earl Douglas at earl@adssouth.com / 770-664-1982 to learn more about this exceptional
Uptown gem. For full details, please return this ND www.adssouth.com/nd
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New Orleans, Louisiana GENERAL DENTISTRY Merger Purchase
FINANCIAL DATA SUMMARY FOR PRACTICE 9501

The following statistics are based on assumptions that the subject practice will continue to be operated as it has been

in the past. Variation from past performance are 1) increase in fees for each year; 2) no production increase occurs;

and 3) overhead expenses increase each year. Fee and overhead increases are based on estimates of inflation and

can be adjusted.

The purpose of this summary is to demonstrate the individual practice revenues and profitability of this particular practice.

PRACTICE FINANCIAL SUMMARY I

AMOUNT OF INCOME PERSONALLY GENERATED BY PURCHASER $624,938 I

PURCHASER COMPENSATION AT 35%FOR PRODUCTION. $218,728 I

NOW CONSIDER THE PRACTICE PROFIT. THIS IS AN AMOUNT OVER AND ABOVE PURCHASER'S
PRODUCTION COMPENSATION .

THE PROFIT IS A BENEFIT OF OWNERSHIP OF THE PRACTICE.
ONLY PRACTICE OWNERS REALIZE THIS PRACTICE PROFIT.

IN THIS PRACTICE, THE PROFIT, AFTER ALL EXPENSES AND PURCHASER SALARY
COMPENSATION HAVE BEEN PAID IS $184,501

THE PROFIT - NOT INCLUDING PURCHASER SALARY, DIVIDED BY THE TOTAL LOAN FOR
THE PRACTICE PRICE AND WORKING CAPITAL, RESULTS IN A RATE OF 28%

TO COMPARE THIS OPPORTUNITY TO OTHER OPPORTUNITIES, WHETHER THEY ARE ASSOCIATESHIPS OR

OTHER PRACTICES TO PURCHASE, LOOK AT SEVERAL KEY DATA POINTS. |SUBJECT PRACTICE
1. HOW DOES THE ALTERNATIVE COMPARE WITH AFTER DEBT SERVICE AND BEFORE TAX NET INCOME | $316,495
3. WHAT ARE EXPECTED TAX SAVINGS AND EQUITY INCREASES FOR THE PURCHASER | $74,366
4. TOTAL ECONOMIC BENEFIT - NET CASH FLOW (AFTER DEBT SERVICE), EQUITY, AND TAX SAVINGS | $390,861
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New Orleans, Louisiana GENERAL DENTISTRY  Merger Purchase
FINANCIAL DATA FOR PRACTICE Merger Purchase

The following summary illustrates a projected year's income and expenses for the subject practice which
incorporates an increase in fees and overhead expense but no increase in production. This summary is not a
representation or warranty of future practice performance. Purchasers should obtain qualified legal and accounting
counsel prior to any purchase decisions. NOTE: Practice price does not include accounts receivable.

PRACTICE INCOME $ %
EXPECTED GROSS COLLECTIONS $759,545 100.0%
HYGIENE COMPONENT $134,606 17.7%
DENTIST COMPONENT $624,938 82.3%
RETAINED SELLER
ASSOCIATE
PURCHASER $624,938 82.3%
VARIABLE EXPENSES 3 %
WAGES, PAYROLL TAX, ETC. $259,608 34.2%
LABORATORY $7,483 1.0%
CLINICAL SUPPLIES $49,586 6.5%
OTHER VARIABLE EXPENSE $22,718 3.0%
|TOTAL VARIABLE EXPENSE $339,396 44.7%
FIXED EXPENSES $ %
RENT
PHONE, UTILITIES $3,000 0.4%
LEGAL & ACCOUNTING $3,500 0.5%
INSURANCE $1,500 0.2%
OTHER FIXED EXPENSE $8,920 1.2%
|TOTAL FIXED EXPENSE $16,920 2.2%
PRACTICE DEBT SERVICE $ %
INTEREST $34,045 4.5%
PRINCIPAL $52,689 6.9%
|ToTAL DEBT SERVICE $86,734 11.4%
SUMMARY $ %
EXPECTED COLLECTIONS $759,545 100.0%
EXPECTED EXPENSES $356,315 46.9%
PRACTICE DEBT SERVICE _ $86,734 11.4%
EXPCTD NET INCOME AFTER EXPENSES AND DEBT & PERCENT OF PERSONAL PROD. $316,495 51%
THIS CASH FLOW EXAMPLE IS BASED ON THE FOLLOWING ASSUMPTIONS: $ %
PRACTICE SALES PRICE & PERCENT OF GROSS $629,000 85%
WORKING CAPITAL $37,000
TOTAL PRACTICE LOAN $666,000
PRACTICE LOAN INTEREST RATE 5.50%
PRACTICE LOAN TERM (MONTHS) 120
MONTHLY PRACTICE PAYMENT $7,228 11%
MONTHLY PRACTICE PAYMENTS $7,228 11%
ESTIMATED MONTHLY HYGIENE AND ASSOCIATE PROFIT $7,168 11%
PURCHASER SALARY BASED ON 35% OF PERSONAL PRODUCTION $218,728
PRACTICE PROFIT - IN ADDITION TO PURCHASER SALARY|  $184,501 28%
PURCHASER TAX SAVINGS AND 1ST YEAR EQUITY INCREASE $74,366
LESS PRACTICE DEBT SERVICE ($86,734)
SALARY + PROFIT +TAX SAVINGS + EQUITY - DEBT SERVICE / % OF PERSONAL PRODUCTION $390,861 63%

3/27/20268:57 PM Page 3




3/27/20268:57 PM

New Orleans, Louisiana
DATA FOR PRACTICE NUMBER

GENERAL DENTISTRY
Merger Purchase

to be a true and accurate representation of the facts of the pra
verify all information contained herein and to seek qualified co

The following data is provided by the owner of the practice. It is believed to the best of the owner's knowledge

ctice. It is the responsibility of any purchaser to
unsel in the interpretation and verification thereof.

OFFICE DATA

SQUARE FOOTAGE OF OFFICE

2,498

EXPANDABLE FOOTAGE

TOTAL MO. RENT EXP.

$7,197

PRICE PER SQUARE FOOT

$34.57

IS OFFICE HANDICAPPED ACCESSIBLE?

Yes

NUMBER OF PARKING SPACES

40+

PROXIMITY OF PARKING PLACES

On premises and street parking

# EQUIPPED OPS

6

NUMBER OF PLUMBED BUT UNEQUIPPED OPERATORIES

NUMBER OF OPERATORIES USED PRIMARILY BY DENTIST(S)

=

NUMBER OF OPERATORIES USED PRIMARILY BY HYGIENIST(S)

N

NUMBER OF UNPLUMBED AND EMPTY OPERATORIES

DO YOU OWN YOUR BUILDING? YES OR NO

NO

DO YOU WISH TO SELL THE BUILDING? YES OR NO

IF NOT APPRAISED, ESTIMATED BUILDING PRICE

IF NOT SOLD, MONTHLY RENTAL AMOUNT

ANNUAL REAL ESTATE TAXES

ANNUAL REAL ESTATE INSURANCE COST

DATE OF LEASE i.e. "6/1/2016"

August 1, 2024

DATE LEASE ENDS - i.e. "1/1/2020"

July 31, 2034

IS THERE AN OPTION TO PURCHASE?

No

RENEWAL OPTIONS

2 X Five Year

BUILDING VALUE TO BE USED

PURCHASER MORTGAGE INTEREST RATE

6.00%

PURCHASER MORTGAGE TERM - YEARS

20

PURCHASER MONTHLY PAYMENT

PURCHASER CURRENT MONTHLY RENT

PRICE PER SQUARE FOOT

|WORK SCHEDULE

PLANS AFTER SALE OF PRACTICE

Will no longer be practicing dentistry but may consider offering mentoring

DAYS/WEEK CURRENTLY WORKED

4.0

HOW MANY DAYS WOULD YOU PREFER TO WORK FOR BUYER

DESIRED WORK DAYS/WEEK 1ST YR

DESIRED WORK DAYS/WEEK 2ND YR

DESIRED WORK DAYS/WEEK 3RD YR

DESIRED WORK DAYS/WEEK 4TH YR

DESIRED WORK DAYS/WEEK 5TH YR

DESIRED WORK DAYS/WEEK 6TH YR
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PRACTICE DATA

MANAGEMENT CONSULTANT IN LAST 5 YRS? IF SO WHO?

RESULTS

DESCRIBE INTERNAL MARKETING Intermittent phone calls to schedule patients for pending treatment and/or
DESCRIBE EXTERNAL MARKETING Primarily passive via word of mouth and engagement with our website and
reviews on Google and Facebook

HAS GROSS CHANGED SIGNIFICANTLY? ~ WHY? Yes, Diminished since mid-2022 primarily due to injuries

LIST SEDATIONS USED - NITROUS, DOCS, IV SEDATION

Nitrous Oxide, DOCS

IS YOUR PRACTICE MERCURY FREE - NO AMALGAM? Yes
WHAT TYPE RECALL SYSTEM
WHAT TYPE COMPUTER SYSTEM Dentrix

PURCHASER MUST PERSONALLY VERIFY PATIENT POPULATION DATA & REDUCED FEE PLANS
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ESTIMATE NUMBER OF DIFFERENT PATIENTS IN LAST 18 MONTHS  [578
[AVERAGE NUMBER OF NEW PATIENTS PER MONTH 5
AVERAGE NUMBER PATIENTS TREATED PER DAY BY DENTIST(S) |6
AVERAGE NUMBER PATIENTS TREATED PER DAY BY HYGIENISTS |5
HOW FAR AHEAD IS DENTIST SCHEDULED? 1-2 weeks
HOW FAR AHEAD IS HYGIENIST SCHEDULED? 2-4 weeks
PRACTICE DATA
% INCOME FROM CASH 80%
% OF PATIENTS PAYING CASH 80%
% INCOME FROM FEE FOR SERVICE INSURANCE 20%
% OF PATIENTS WITH FEE FOR SERVICE INSURANCE 20%
% INCOME FROM DISCOUNT FEE INSURANCE
% OF PATIENTS WITH DISCOUNT FEE INSURANCE
% PRACTICE INCOME FROM MEDICAID
% OF PATIENTS WITH MEDICAID
% PRACTICE INCOME FROM REDUCED FEE PLANS
% OF PATIENTS WITH REDUCED FEE PLANS
SCHEDULING DATA
MONDAY 8AM-5PM
TUESDAY 8AM-5PM
WEDNESDAY 8 AM - 5PM
THURSDAY 8AM-5PM
FRIDAY
SATURDAY
DAYS WORKED PER WEEK 4
OWNER HOURS WORKED PER WEEK 34
ASSOCIATE HOURS WORKED PER WEEK
HYGIENIST HOURS WORKED PER WEEK 26
DENTIST PATIENT VISITS PER YEAR 1,208
HYGIENE PATIENT VISITS PER YEAR 795
NUMBER OF DAYS WORKED PER YEAR 200
NUMBER OF WEEKS WORKED PER YEAR 50
COLLECTION DATA

99%
ACTUAL ACCOUNTS RECEIVABLE BALANCE $19,931
WHAT IS YOUR PATIENT CREDIT BALANCE $24,667
ACCOUNTS RECEIVABLES - CURRENT $8,221
ACCOUNTS RECEIVABLES - 31-60 DAYS $3,355
ACCOUNTS RECEIVABLE - 61-90 DAYS $483
ACCOUNTS RECEIVABLE >90 DAYS $7,872
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WHAT PERCENTAGE OF THE PRACTICE INCOME IS:

HYGIENIST PRODUCTION

18%

OPERATIVE

43%

PEDODONTICS

ORTHODONTICS

4%

IMPLANTS

14%

REMOVABLE PROSTHETICS

2%

FIXED PROSTHETICS

9%

ENDODONTICS

1%

PERIODONTICS

ORAL SURGERY

7%

COSMETIC

TMJ TREATMENT

OTHER

2%

TOTAL

100%

WHAT SERVICES ARE REFERRED OUT?

Molar RCT and TMD Treatment

REVENUES SOURCES

IS ANY OF YOUR REPORTED INCOME FROM ANY OTHER

SOURCE THAN PATIENT TREATMENT FROM THIS PRACTICE? No
I'F SO HOW MUCH IN CURRENT PERIOD?
IIF SO, HOW MUCH FOR LAST YEAR?
|iF so How MUCH FOR THE PREVIOUS YEAR?

WHAT IS THE SOURCE OF THIS OTHER INCOME?

FEE SCHEDULE

ADULT PROPHY 01110 $95
TWO SURFACE ANTERIOR COMPOSITE 02331 $220
CORE BUILD-UP 02950 $250
CROWN - GOLD/PORCELAIN 02750

[ANTERIOR CANAL ROOT CANAL 03310 $900
PANORAMIC X-RAY 00330 $100
TWO SURFACE POSTERIOR COMPOSITE 02392 $250
CROWN - PORCELAIN CERAMIC 02740 $1,200
LABIAL PORCELAIN VENEER 02962 $1,400
BICUSPID ROOT CANAL 03320 $1,000
AVERAGE OF FEES $602
PERCENT OF FEE PARITY 87%
DEMOGRAPHIC DATA

WHAT IS APPROX. POPULATION OF YOUR CITY OR TOWN 362,000
WHAT IS APPROX. POPULATION OF YOUR DRAWING AREA Unknown

IAPPROXIMATE NUMBER OF GENERAL DENTAL PRACTICES

WITHIN

MAJOR EMPLOYERS IN AREA

Entergy, Tulane University, Audubon Institute, Ochsner Hospital and more

DESCRIBE ANY MAJOR ECONOMIC CHANGES IN DRAWING AREA

|Hurricane Ida directly impacted New Orleans in late 2021 with widespread

damage followed by sharply increasing insurance premiums and property taxes

YEAR BEGINNING PRACTICE IN CITY

2007

YEAR BEGINNING PRACTICE IN CURRENT LOCATION

2007

RIGHT OR LEFT HANDED

Right

PURCHASE OR SCRATCH START

Purchase
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STAFF DATA
POSITION EAR HIRED| STAY BENEFITS ANNUAL SALARY HOURLY SALARY |ANNUAL COST OF BENEFITS
FRONT OFFICE 2007 No $72,000 $4,863
FINANCIAL COORD. 2008 No $42,500
FRONT OFFICE
FRONT OFFICE
FRONT OFFICE
ASSISTANT 2020 Yes $34,000
ASSISTANT
ASSISTANT
ASSISTANT
ASSISTANT
HYGIENIST 2023 Yes $42,000
HYGIENIST
HYGIENIST
HYGIENIST
LAB TECHNICIAN
LAB TECHNICIAN
ASSOCIATE
ASSOCIATE
ASSOCIATE
WHAT BENEFITS DO YOU PROVIDE FOR THE STAFF?
50% Medical Premium Share for Employees (Not dependents)
COST OF BENEFITS PROVIDED FOR EACH EMPLOYEE [
DO YOU HIRE ANY UNPAID FAMILY MEMBERS? No
WHAT POSITION DO THEY HOLD?
WHAT IS FAIR MARKET WAGE FOR THEIR JOB?
ARE THERE ANY EMPLOYEES WHO ARE PAID MORE OR LESS
THAN THE NORMAL SALARY FOR THEIR POSITION?|
WHAT POSITIONS AND WHAT IS AMOUNT OF OVER/UNDER Office Manager
COMPENSATION FOR EACH|$25,000 more than market
COLLECTION CENTERS
2025 2024 2023
GROSS COLLECTIONS $764,739 $840,462 $699,265
OWNER COLLECTIONS $627,568 $704,847 $678,725
HYGIENIST COLLECTIONS $137,171 $135,615 $20,540
ASSOCIATE COLLECTIONS
ASSOCIATE COLLECTIONS
ASSOCIATE COLLECTIONS
ASSOCIATE COLLECTIONS

ASSOCIATE - SALARY IN DOLLARS / COMMISSION PERCENT

HYGIENIST - SALARY IN DOLLARS / COMMISSION PERCENT

0%
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CONFORMITY DATA

DOES YOUR PRACTICE MEET OSHA STANDARDS? WHY NOT? |Yes

DOES YOUR PRACTICE MEET HIPAA STANDARDS? WHY NOT? |Yes

ANY DISCIPLINARY ACTION IN LAST 7 YRS? EXPLAIN No

ANY PRACTICE LAWSUITS FILED IN PAST TEN YRS. EXPLAIN No

DESCRIBE ANY HEALTH PROBLEMS WHICH WOULD AFFECT

YOUR PRACTICE OF DENTISTRY?

INSURANCE EXPLANATION

TOTAL EXPENSE FOR INSURANCE IN CURRENT PERIOD $26,227

HOW MUCH OF TOTAL IS FOR OWNER HEALTH INSURANCE?|$5,553

HOW MUCH OF TOTAL IS FOR STAFF HEALTH INSURANCE? ($10,504

HOW MUCH OF TOTAL IS FOR OTHER OWNER BENEFITS?

HOW MUCH OF TOTAL IS FOR MALPRACTICE INSURANCE?[$4,578

HOW MUCH FOR TOTAL IS FOR BUILDING INSURANCE? [$4,605

TAXES AND LICENSES EXPLANATION

TOTAL EXPENSE FOR TAXES $36,213

HOW MUCH OF TOTAL IS FOR PAYROLL TAXES?|$31,160

HOW MUCH OF TOTAL IS FOR STAFF PAYROLL TAX?|$19,636

HOW MUCH OF TOTAL IS FOR OWNER PAYROLL TAX?|$11,524

HOW MUCH OF TOTAL IS AD VALOREM (PRACTICE EQUIP)?|$5,053

HOW MUCH OF TOTAL IS FOR REAL ESTATE TAXES?

PENSION EXPLANATION AND 401k COMBINED

TOTAL EXPENSES FOR PENSION PLAN

HOW MUCH OF TOTAL IS FOR STAFF

HOW MUCH OF TOTAL IS FOR OWNER?

BENEFITS EXPLANATION

TOTAL EXPENSE FOR EMPLOYEE BENEFITS $21,307

HOW MUCH OF TOTAL IS FOR STAFF?($10,933

HOW MUCH OF TOTAL IS FOR OWNER?($10,374

TEN HIGHEST INCOME SC %OF PRX INCOME |%OF YOUR FEE|% OF PATIENTS ON

PLAN NAME - BE SURE TO LIST DELTA PREMIERE IF YOU HAVE | FROM THIS PLAN [THIS PLAN PAYS|THIS PLAN
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